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TpeHabl NOKONEHUIN B puTenne

[lokoneHne Z B3poCneeT U 3HAaUNTENbHO YBEIMYUYMBAET CBOoe noTpebneHune,
CTaQHOBSICb N1aBHbIM apPXUTEKTOPOM U3MEHEHUI B pUTENSE

MokoneHuns n nx gonsa B putennel, %, 2025r., KnroueBble 0CO6€HHOCTU NoKoJsieHns Z, bopMUpyrowime TpeHabl
n3mMeHeHune 2023-2025 rr., n.n.

He MoryT coBepluaTb KpynHbIE MOKYMNKK PocT 0X0ROE M CTONMOCTH
>kunba, 2013-2025 rr.

v

N NMokoneHue Z (18-26 ner)

'@' . 199% +13 n.n.

C HecMoTps Ha TO YTO 60/bLINHCTBO 35X
(65%) 3yMepoB XMBYT oTAenbHO oT <27 . 4 C+a0%
poauTenen, Tonbko 7% nepeexanu
B KBapTUPY, KOTOPYH KyMNuau camu

m Adoxoabl  XKunbe
Munnenunansi (Y) (27-41 roa) 54%, +19 n.n.

DMOLMOHaNbHbIe MOKYMKKX UHpaekc reqoHnsMa cpeam
KOMMEHCUPYIOT CTPECC M TPEBOXHOCTb pPa3HbIX NOKOJIEHUn2
0,7
O TlMokoneHune Z Hambosnee CKNOHHO
A K reAoHM3MY, LieHUT CBOE JIMYHOE 0,3
‘G’ Mokonenune X (42-60 ner) 22% (-11 n.n. MPOCTPAHCTBO U BPEMS, Yallle ULET
5
KOM@OPT MO CpaBHEHUIO C APYrMMU
NMOKONEHNSAMMN -0,2
X Y Z

UndpoBnsauns n oaHoBpeMeHHas
yCTanocTb OT Hee

© XW3Hb NOKONEHUS, C OA4HON CTOPOHbI, BpallaeTcs
BOKPYI COUManbHbIX CETEN, a C APYron — HamnosIHeHa
HOCTanbruem no «Mupy 6e3 nHtepHeta»

=D
'@' E36mn-6ymepsbl (61-71 roa) I4% (-19 n.n.

O

1 — no gaHHbIM T-Data 3a 2025 r.; 2 — nHaekc regoHmsma (onpoc coTpyaHnkoB MK «JlaHuT»).

NcTtouHmku: T-Data; «HunbceH»; Level Group; aHanu3 Strategy Partners SP/ 2



TpeHabl NOKONEHUIN B puTenne

Bce TpeHabl puTeisia MOXHO pa3aenTb Mo 3TanaM NoTpebuTenbCcKoro nyTmn, K KOTOPbIM
OHU NpUHaANEXAT — OT OTKPbITUA NPOAYKTA YEPE3 NMPUHATUE PELLEHUNS A0 NOKYMKU

OCHOBHbI€ 3Tanbl NOTPEe6bUTEeNIbCKOro NyTH

Y3HaTb O NnpoAyKTe MpuHATbL peuwieHne o NoKynke 02 Kynutb npoaykTt 03

OnucaHme 3Tana

oTan 06Hapy>KeHVIFI: I'IOTpE6MTeJ'Ib g DTan conocTaB/ieHns NOAE3HOCTU % JTan TPaH3aKUUN U NONTYHEHUA;
BMNeEpPBbIE CTAJIKMBAETCA C NMPOAYKTOM n 6r04XXeTHOoro OorpaHunyeHunA B3aMMOLENCTBME C KaHanamu npoaax

OCHOBHbIe U3MEHEeHUNA B paMKax 3Tana

C Monogble NOTpebUTENN CTPYKTYPHO MEHSIOT C MpeacrtaBuTenn nokoneHus Z cMmewatoT Gokyc C MoTpebutenn oxuaaroT NOSIHOrO CTUPaHUS
rnoaxon K OTKPbITUIO HOBbIX MPOAYKTOB — C npemMuanbHOCTK 6peHAa Ha ero LeHHOCTH, rpaHnL Mexay OHalHOM M 0NafHOM,
OT JIMHENHOIrO NyTU Yepes KacCnyeckui a TakXe peasnibHblii NOTpebuTeIbCKUM onbIT, npeBpallas Nnokyrnky B 6eCluoBHbIA ONbIT, rae
MapKeTUHr K social commerce KOTOpPbIA OH MNPUHOCUT dun3nyecknii MarasamH CTaHOBUTCS MPOCTPAHCTBOM

BﬂeanHEHMVI, a nocTtaBka — MOYTU MITHOBEHHOM

l TA&‘&”". i
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UcTtouHmku: Forbes; Deloitte; NIQ; aHanu3 Strategy Partners SP/ 3



TpeHabl NOKONEHUIN B puTenne

Ha aTane 3HakoMCTBa C HOBbIM MPOAYKTOM 3yMeEpPbl BCE Yalle OPUEHTUPYIOTCS

Ha OHJIANH-KOHTEHT U peKoOMeHAaunn OKpPYXKEHUS

TpeHAbl, CBA3aHHbIE C OTKPbITUEM NpPOAYKTA KaHanbl OTKpPbITUSA NPOAYKTOB y 3yMepoB

CMelleHne ponu TpaauLMOHHOMO
Peknama B coucetsax 48%

MapKeTMHra B Nonb3y social commerce,
roe counanbHble CETU BCTPamMBakOTCA OHAEMH-KOHTEHT _ 45%
BO BC€ 3Talbl MOKYNATENbCKOIo nyT"

OT3bIBbI B CETU _ 32%
(- —.—'i;: PekomeHpaumn puteninepa _ 21%
BB

.é-,i?urg i OTKpbITUE HOBbIX NPOAYKTOB
SR 3 CMellaeTcs oT noucka K
: peKkoMeHaaunsaM, 4acTo
LaR OT peasibHbIX 3HAKOMbIX BoBne4yeHHOCTb NO KaHaslaM NOKYMNKU
-— e

A He ucnonbaylo  EPER 37% 67%//
couceT angd nokKynok
BusyanbHbi U pa3BfieKkaTebHbIN

KOHTEHT CTAQHOBUTCS MEpPBbIM YBugen(a) B coLceTsix
«HOCUTENEM» MpoAYyKTa; ToBap n kynun(a) Ha caiite 6peHaa

npeBpaLllaeTCcAa B KOHTEHT
YBuaen(a) B coucertsx, o o
Kynun(a) B ocbnaiH-MarasuHe alalll 16% 10%

Mepewen(-na) no ccoinke /
3HaHWe 0 NpoayKTe BCE CuibHee pekname us coucereit 14%
3aBUCUT OT AOBEPUSA: OT3bIBOB, v Kynun(a) oHnai

23% 18% 10%

UGC 1 peanbHbIX Nosb30BaTEIbCKUX .
CUrHaNoB Kynun(a) HanpsiMyto B coLceTH e 14%
I 3ymepsl MunneHunansbl CTraplme nokoneHuns

McTtouHnku: Bazaarvoice; Deloitte; odpuumanbHble canTbl KOMNAHUM-pUTENNEPOB; aHanus Strategy Partners

-

Kemc

Rhode — kocmeTnueckun 6peHa, KOTOPbIN
3a ~3 roga BbIpOC B KOMMNaHUO CTOMMOCTbIO
1 mnpg gonn.

o

MpoayKT KaK 4YaCTb KOHTEHTAa:
ynakoBKa, Au3alH 1 akceccyapbl
co3aaBanmchb Tak, YTobbl Nonb3oBaTeENM
caMu pacnpocTpaHsnun bpeHa vyepes
¢doTo 1 BMAEO

MpoaBu>keHue BOKpyr 6norepos,
NosIb30BaTE/IbCKOrO KOHTEHTA

N peKoMeHAauMin BMECTO KlacCUYecKom
peknambl

BbpeHa nocTpowun goBepue
yepes «XKMBOW» KOHTEHT M OllyLleHune
6nmnsoctn 6peHaa K ayantopum

PekoMeHaauum ans puteiinepos (&)

KOHTEHT C NpoAYyKTOM, KOTOPbIi
Nnosib30BaTeNIN CaMu XOTAT PacrnpoCTPaHsTb
B COLICETSIX, C pacCYyeTOM Ha BUPYCHbIN

ad ekt

BbicTpas peakuus Ha MUKPOTPEHAbI
N MepeksoyYeHne Mexay HUMm

SP/ 4



TpeHabl NOKONEHUIN B puTenne

[Tpy NPUHATUN PELLEHNS O NMOKYMKE MOJI0OA0E NOKOSIEHNE B MEPBYIO ouepeab
OpPUEHTUPYETCSH Ha LLIEHHOCTM 6peHaa N KauyecTBO NMpoAyKTa, @ HE Ha NMPeMMasbHOCTb

/
TpeHAabl, CBA3aHHbIE C peleHneM O NOoKynkKe MprUnHbI NOANILHOCTM K 6peHaaM y 3ymepos Keitc TRADER JOE’S
Trader Joe’s — NpoAyKTOBbIN puTennep
9 449/ 3YMGDOB % 539% 3YMep03 nMerT C OAHUM U3 CaMbiX BbICOKNUX OO0XO040B Ha
Casuvr npuopuTeToB FOBOPSIT, YTO OYEHb Habop 6peHaos, Toprosyto nnowaab B CLUA
OT (PYHKUMOHA/bHBIX MOKYMOK NosiNbHLI K 6peHay M3 KOTOPbIX OHMU on . 6 80%
B MOJIb3Y 3MOLIMOHANBLHOIO BCeraa BbIBUpaOT POAYKT Kak sMoLuus: bonee 0
noTpe6nexus accoptumeHTa — CTM, co3gaHHble He
Kak 6roaxeTHasa anbTepHaTUBa, a Kak
YHUKasnbHbI COOCTBEHHbIN NPOAYKT
COOTHOLLEHME LieHbl U KayecTBa _ 46%
 OMOLMOHaJIbHbIW OMNbIT BMECTO
XapakTepuctuka npoaykra _ 41% beHKLIMOHaanOﬁ NMOKYINKMW:
MarasuH BbICTPOEH Kak
Bbicokas cTeneHb 0ANbHOCTY Xopowve uerb [ 0% «MPUKIIOYEHNE» — PYKOMUCHbIE
K 6peHaaM, pasaensiowmnm LLleHHUKMN, HEOBbIYHbIA AN3alH

NINYHbIE LLEHHOCTM N NPUHOCALLUM
MOJNIOXUTENbHbIA MOTPEBUTENBCKUIA

[MOCTOSAHHbIN NONOXUTENbHbIA OMNbIT 38%

v

LleHHOoCTM 1 AoBepue:

onbIT LleHHOCTH, COBMaAatoLLe C MOUMY _ 24% 6peHa OTKPbITO TPaHCAMPYET MPOCTOTY,
KayecTBO W YeCTHOCTb, YEM Bbi3biBaeT
CUJTbHYIO NTIOSISIBHOCTD Y MoKynaTenemn
0 _ [
PocT Bbipyukun CTM, %, mnpg py6., 2024-2025 rr. PekoMeHAaLMN ANsi pUTEiNepoB @
Bbipyuka o e
TpaHchopmauna CTM oT CTM B 2025 r. * Mepenttn ot CTM 1.0, rae rnasBHbIA CMbICN
13 6104KETHOro cerMeHTa 3ak/toYeH B ueHe, kK CTM 2.0: oTaenbHble
B OCHOBHOM Bbi6op noTpebutenen xs _ +28% 848 6peHabl NoA pasHble NoBOAbl MOTpebneHus,

BKYCbl N LEHHOCTU

D 1% 238 + BbICTpOe co3haHne NMMUTUPOBAaHHOW

NpoAyKUMM Mo MUKPOTPEHAbl U cobbITUA

B &

NcTtouHnkn: Cbepllpo; «HunbceH»; odunumanbHble CanTbl KOMNAHUIA-pUTENEPOB; aHanu3 Strategy Partners SP/ 5



TpeHabl NOKONEHUIN B puTenne

[na 3yMepoB Ba)XHO 6eclloBHOe B3amMoaencTeme ¢ 6peHaoM Yepes pa3Hble KaHalbl,
Npu 3TOM Mara3uH BOCMPUHMMAETCH KaK 4acCTb OMbiTa, @ HE KOHEeYHas To4Ka

TpeHAbl, CBA3aHHbIE C NOKYNKOM ToBapa

BbicTpas noctaBka BbIXOAUT

3a npenenbl NpoAYyKTOBOro puTeinna
M CTAaHOBUTCS YHUBEpCaNbHOM
MHMpacTpyKTypon ans ntoboro
MMMNYJ/IbCHOIo 3anpoca

dusnyecknii MarasuH npeBpallaeTcd
M3 TOYKWU Bblaayn B NMPOCTPaHCTBO
AN B3aUMOAENCTBUS N BOBNEYEHUS

OMHMKaHaNnbHOCTb: CTUpaHue
pasgeneHus Ha oHnamH u odnanH:
noTpebutenb OXunaaeT eanHbIN
6EeCLIOBHbIN MyTb — OT COLICETEN

K MPUNOXEHUIO, 3aTEM B MarasuH
n obpaTtHo

Mononoe nokosieHMe NposiBNseT
WHTepecC K MHHOBALUMOHHbLIM ¢opMaTam
wonuHra (AR/VR, ronocoBble MOKYyMnKu

nnp.)

OTHOwWweHne K 0hTaVH-LUONUHIY

43% PaccMaTpvBaloT NOKYMKK
65% B MarasuHe Kak pyTuHY

I PaccMaTtpuvBaloT NOKymMKu
57% B MarasuHe Kak MpUsTHbIA OMbIT

35%
3yMepbl B36un-6ymepbl

OTHOLWEeHne K UHHOBaAaLMOHHOMY LUOMUHTY
AKTUBHO MLy M UCNOJIb3YIO 9 Q
Takue dopmaThbl G R >
MCMOSb3YI0 PEAKO 28% 24% 14%

HenTpanbHoe oTHOLWEHWE, Q 2
6e3 npeanouTeHuit A 21% e

Peako npumeHsio @ ® @

nono6Hbie TexHonorvy Tkl 270 9%

Otaato npeanoyTeHne 10% BRELA 26%
TPaAULMOHHOMY LLOMUHIY
MHe 3T0 coBceM
HENHTEpPEeCHOo

33%

I 3ymepsl MunneHunansi CTapline noKoneHms

McTtouHnku: Bazaarvoice; Deloitte; odpuumanbHble canTbl KOMNAHUM-pUTENNEPOB; aHanus Strategy Partners

-

ceiic  ME-

Nike npeBpaTtnn 6bICTPYO AOCTaBKY
n nsnyeckne MarasvHbl B €ANHYI0 3KOCUCTEMY,
npuBeKaTesbHYIO A1 MOIOAOI0 MOKOJSIEHUS

C BbicTpas gocraBka: Nike npeanaraer
3KCNpecc-A0CTaBKYy B TOT XXe Wn
cnepywWwmni aeHb, aenas bpeHa peweHnem
AN UMNYJIbCHOrO 3arpoca

C ®dusnyeckuit MarasmH Kak
NPOCTPAHCTBO onbiTa: dlarMaHcKne
MarasuHbl CTa/IM UHTEPAKTMUBHbIM
NPOCTPaHCTBOM /11 TECTUPOBAHUS
NpPOAYKTOB, KacToMU3aunu, MeponpusaTui
n obLleHnsa ¢ npeacraBuTenamm 6peHaa

C becwoBHass OMHUKaHaJsIbHOCTb
U UHHOBALIMMU: COLICETU — MPUNOXKEHNE —
AR-npuMepka — MarasuvH WUanM AoCTaBKa

PekoMeHaauum ans puteiinepos (&)

+ Co3aaHue B MarasmHax NpoCTPaHCTB
ANA onbiTa: KoeeH, NayHX-30H, AETCKUX
KOMHaT

+ [lepedopmMaTpoBaHMe MarasnmHoB
B 3KCMNepMMeHTasibHble MPOCTPaHCTBa,
cny>alume BU3yasibHbIM KPHOYKOM

SP/ s



E ;P PewweHuns,
/ KOTopble paboTatoT

Strategy Partners — Befyllas poccuiickas KOHCANTMHIOBas KOMMaHWUA. Mbl MOMOraeM KoMaHaaM pasHbixX
oTpacnei 6bICTPO afanTUPOBaTbCA K U3BMEHEHUAM U HaxoauTb 3P EKTMBHbIE peLleHna ANA AOCTUXEHUSA Lienen.
Ha aTo paboTaloT CubHELME KOHCYIbTaHThl, 3@ Njie4aMn KOTOPbIX OMbIT B peaslbHOM CEKTOPE U COTHMU
peann3oBaHHbIX NPOEKTOB.

Mbl noaaepXxvBaeM KJMEHTOB Ha J1t0O60M 3Tane pa3BUTMSA: aHaNM3UPYEM PbIHKW, CO34AEM U BHEAPSIEM CTpaTeruu,
ONTUMM3NPYEM MPOLECChl U CUCTEMbI YMpPaBeHNs, TOTOBUM MHBECTULMOHHbIE NPOEKTbl K NPUBIEYEHNIO
dunHaHCMpoBaHUs, conpoBoXxaaeM caenkn M&A un Boixoa Ha IPO, BHeapseM undpoBbie pelleHns U OKa3blBaeM
WHXWHUPUHIOBbIE YCNYIW.

ABnsascb govyepHen komnaHuen Cbepa, Strategy Partners oTKpbIBaeT KJMEHTaM BO3MOXHOCTU OAHOMO
n3 KpynHenwmnx 6aHkos Poccun. AHanntnyeckoe HanpasneHne — Research Hub Strategy Partners — nossonser
OTCNeXmnBaTb TPEHAbl U AENCTBOBaTb Ha ONepexeHue.

KoMnaHuA 3aHMMaEeT BTOPOE MECTO B CerMeHTe CTpaTermyeckoro KOHcasaTUHra n BXoAUT B YNCNO BeAyLmX
WrpOKOB Harnpas/ieHUsa «TeXHUYECKUA ayauT U KOHCANTUHM» No BepCcun penTuHra RAEX.

PomaH Camoinos CypeH AHOcCOB
OvipekTtop AHannTnK
+7 (915) 302-55-78 +7 (919) 872-91-08

samoilov@strategy.ru anosov@strategy.ru
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